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Years of Value

Response

Response Sales Academy

H Response, ZuppBouleuTtikr) ETaipeia pe 30 xpovia gutreipiag otnv Exmmaidcuon & Avattuén 21eAexwyv ETTixeipAoewy Kal e€EIBIKEUON OTOV XWPO TwV MNMwANRcewy,

oxedladel kal uUAoTToIEl OTOBEPA Kal 0T BAon dlapkoug avavéwaong, TNV Akadnuia NMwANcewv.

H Akadnuia NMwARocewyv NG Response B£T1el TIg BATEIS yia MWARCEIG pe AKEPAIOTNTA, EVIOXUEI TNV QUTOTTETTOIONON TWV ETTAYYEAUATIWY Kal TOUg BonBd va

SIAUOPPWOOUV VEEG TTETTOIBNOEIG KAl CUPTTEPIPOPEG, WOTE VA ETTITUXOUV UWPNAOGTEPN OTOX0BETIa Kal TAUTOXPOVA, VO AAUBAVOUV TTPOCWTTIKY IKAVOTTOINCH Atro TV

Epyacia Toug.

MpokeiTal yia éva BIWPaATIKG EPYACTAPIO TTOU KIVNTOTTOIET EPTTEIPIEG (WG KAl avaTITUOCEI TV aioBnon TNG opadikdTNTaG.
H didpkeia Tou Tpoypdupatog sival 32 wpeg (AiBouca), o€ EKTaon 4 NUEPWV.
MepiAapBaver ouppetoxn oto EpyaAcio NMpoowtrikdtnTag (PPA) Tou Bpetavikou WuyoueTpikou Oikou “Thomas International”, pe atopikr), d1adikTuakr Zuvavinon

AvaTpo@odoTnong (Feedback) atré Toug EUTTEIPOUG EKTTAIBEUTEG UOG.

TéNoG, TTapExeTal N duvatoTnTa TPOoRaong oTnv NAEKTPOVIKA TTAAT@OpUa micro-learning “Response Hybrid” yia 3 prjveg amd tn Agn Tou TTPpoypAauPaTOog, OTToU

Ol EKTTAIBEUOUEVOI UTTOPOUV VO aoKoUVTal, va AAANAETTIOPOUV Kal YEVIKA, VO £COIKEIWVOVTAI TTEPAITEPW UE TIG EVVOIES Kal TN yeBodoAoyia Twv MNMwAAcEwy uE

AkepaidTnTa.

MeTd TNV oOAOKAApwWON TNG ekTTaideuong, Ba TTpaypartotroin®ei TeAeTr) ATTo@oiTnong.
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Response Sales Academy

2TOXOI TOU TTPOYPAMHATOG

ATTOKTNON TWV Avaykaiwv AgloTATWYV Kal Evouvdauwon tTwv
Emilupntwy IKavoThTwy, 6TTwg va:

«  Emkoivwvouv atroteAeopaTika Kai va diaxelpidovtal e EUEAIGIA TIG

. . . LT Et i —T ] ]

QVTIPPNOEIG T(:UV TTEAATWV E<ou TWV ouvapyava TOUG. ’ -l.==u“. T
« Alamrpayuartevovtal ue 06€vog Kal TTPONYOUUEVO OXEDIQTO. .-.:::g:%“
*  2UMQWVOUV O€ KABE ETTOMEVO TTAAVO EVEPYEIWV PE OAOUGC TOUG CLELLLL L4

OUVEPYATEG TOUG.

« Aglotrololv Tn duvaun Tng Opadag kal va aloBdavovTal JEPOS Tou
ouvOAou.

« Evrotridouv TIG eukaipieg Kal va BETOUV TIGC KATAAANAES TTPOTEPAIOTNTEG.

*  OIKOOOUOUV UAKPOXPOVIEG OXETEIG EPTTIOTOOUVNG HE ECWTEPIKOUG KAl
€CWTEPIKOUC OUVEPYATEG, AKOMA KAl TTOAUTTPOCWTTA OXAMATA, ME APXES
Kal AKEpaIoTNTA.

« Aeopevovral, TEAOG, OTOV OTOXO Kal VA ETTITUYXAVOUV aUgnon Tng
TTapaywyIkoTNTag KABE pEPQl
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NMpooiyyion

Response Sales Academy

Integrity Integrity iati Presentation
Selling® Selling® PPA - Skills
05/05 06/05 Personal 19/05
09:00-17:00 09:00-17:00 Feedback 09:00-17:00 09:00-17:00
1 nuépa 1 nuépa 1 nuépa 1 npépa
AiBouca AiBouca AiBouca AiBouca
8wpeg/nuépa 8wpeg/nuépa 8wpeg/nuépa 8wpeg/nuépa

——  Response Hybrid Platform in Coaching & Priorities (G'IT&PIOPIO’TI’] npéopaoq yia 3 yr’lveg)
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Years of Value

Integrity Selling® CHRssbsnse

2TOXOG TOU TTPOYPAHMHATOG

2TOX0G TOU TTPOYPAMMATOC Eival Ol CUMMETEXOVTEC VA ATTOKTAOOUV OECIOTNTEC Kl

Va EVIOXUOOUV CUUTTEPIPOPEC OXETIKA WE:

Tnv eUEAIKTN TTPOCEYYIOT, TIPOCOPHOCHEVN OTNV TTPOCWTTIKOTNTA KAOE

TTEAATN
Tnv KAaTdAANAnN TTPOETOINACIA VIO TTIO EUOTOXN OlEPEUVNON avA TTEAATN

Tnv ouol1a0TIKA SIEPEUVNON TWV AVAYKWY TOU KABE TTEAATN WE TTPOOTITIKN

Kal TTOIKINOPOP®Ia Kal TNV EMRABUVOT OTIC AVAYKES TOU TTEPA TWV EUPAVWIV
Tn d1EPEUVNON EUKAIPIWY VIO TTWANGCT CUUTTANPWHATIKWY TTPOIOVTWY
Tn oup@wvia o€ ETTOPEVO TTAAVO EVEPYEIWV PE KABE KAEIOIUO

Tnv atrodoTiKK diaxeipion OUOKOAWY TTEAATWY, PE dIATAPNON KI AVATITUEN
NG OXEONG
Tnv atrooca@nvion TnG TTEPIoTAONG KAl TO €id0G TNG SIATTPAYMATEUCNG TTOU

QVTIMETWTTICOUV

'M}n;x.i \

W
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Role Plays
AOCKAOEIG TIPAKTIKAG EQAPUOYNG
TWV OECIOTATWYV TTOU
TTOPOUCIACTNKAVY, KATA TN
OIApKEIa TNG eKTTAIdEUONG, UE
Baon TpaypaTikG oevapia.



Integrity Selling® CX(Respnse

Atievta 1/3

Evérnra 1n:
Bucu(sg Apxég
H «TTwAnon» TTpocavatoNIoPEVN OTIC AVAYKESG TWV TTEAATWV
+  Katavénon Twv BaoIKWV XAapaKTNPIOTIKWY TWV ETTITUXNUEVWY OTEAEXWY TTWARCEWYV
* Honuaoia Twv agiwy, n6IKwv apxwyV Kal TOU TPOTTOU OKEWNG OTNV ATTOTEAECUATIKOTNTA TWV TTWANCEWV
« TMpoocapuoyr o€ dlaQopeTIKA ZTUA ZUUTTEPIPOPAC®
* [lpocToipaacia, Bacikdg TTapdyovTag diagopoTroinong
« Ta BAuata Tou ZuoTiuatog AID, Inc®

Evérnta 2n:

Mpooéyyion

*  ATTOTEAEOMATIKN KAl CUVAICONUATIKA «2UvOECN» PE TOUG MeAATES pag

« Karavénon 1ng diadikaciag évapeng eTmKoIvwviag Pe okotrd Tnv MNwAnon
Mpooeyyilovtag dlIa@opeTIKA ZTUA ZUUTTEPIPOPAC®

Oodnyiec Apdong yia 1o o1adio Tng MNpooéyyiong

Evérnta 3n:

Aigpelvnon Avaykwv

« Karavonon NG onuaaciag tng Alepelvnong Kal TOU AVTIKTUTTOU TToU £Xel o€ OAn TN Aladikacia NwAnong

*  KabBopIoPog TwV EpWTACEWYV TTOU Ba PWTAHOOUUE KAl TTWG JTTOPOUNE VA KAVOUNE QUTEG TIC EPWTHOEIC TTIO ATTOTEAECUATIKA
* To povtéAo Tou “Xdaopartog” & Evepyntikr) Akpoaon

* O0nyiec Apdaong yia To oT1adio TN Algpelvnong



Integrity Selling® CHRssinse

At{evta 2/3

EvéTtnrta 4n:

Mapouciaon

*  KabBoplopdg NG d1a@opdc HETAgU XapaKTnPIoTIKOU Kal O@EAoUC

*  TpOTTOI ETTIKOIVWVIAG TWV XAPAKTNPIOTIKWY QUTWYV TTOU TTOUAGUE 0€ oxéon pe Ta OPEAN Toug

» [lpoodidovTtag agia ouvdEéovTag Ta OPEAN UE TIC avayKeg/ eTTIOUNieC/ TTPOKAACEIC TwV MNMeAaTWV

* KabBopIopdg TpOTTOU e Tov oTT0io Ba AdBouue avaTtpo@oddtnon atrd Tov MNeAdTn OXeTIKA Ye auTd TTOU POoIPACTAKAWME padi Tou
« 0dnyiegc Apaong yia 1o oTddio Tng MNMapouciaong

EvéTtnTa 5n:

EmikUpwon

«  EmkupwvovTag Toug loxupiopoUcg pag péow Tou ouoTruatog AlD,Inc.®

« EmkUpwon Tou EauTtou pag, TG ETaipeiag pag kai Twv MNMpoidviwyv pag

« [poocappoyn Tou TPpoTTOU ETKUPpWONAGS HAG CUPPWVA PE TA ZTUA ZUUTTEPIPOPAC®
« 0dnyieg Apaong yia 1o oTddio TNG ETKUpwong

EvétnTa 6n:

Alatrpaypdreuon

* AvadnToupe avTippOEIS KAl AVNOUXIEG

* [lpocTolpacia yia aviatrokpion O€ AVATTAVTEXEG EPWTNOEIG

* AvTarmtokpion o€ EPWTHUATA KAl AVTIPPACEIG TTOU AQOPOUV OTNV TIUNA
« Karavénon TnG oxéong METAEU OQEAWY, agiag Kal TIMNAG

*  O0nyieg Apaong Tou oTadiou TNG AIATTPAYUATEUONG



Integrity Selling®

At{evta 3/3

Evornta 7

KAgioipo tng NwAnong

KatavowvTag TTwg 10 KAEIOIWO aTTOTEAE Eva QUOIKO ATTOTEAEOUQ
NG diadikaaiag AID, Inc®

2. X01AdovTag OOKIUAOTIKEG EPWTNOEIG KAEIOINATOG

Mw¢ kal TTéTE Ba KAVOUUE EPWTNOEIC VIO TO KAEIOIWO

Aéopeuon yia eTépeva BAPATa av O€ UTTOPOUUE VO KAEICOUUE
OAn TN doUAEgIa

Odnyiec dpaong Tou oTadiou KAgIoiuaTog

Epyacia yia Tnv eTavaAnTrTik cuvavinon

EpwTtnuatoAdyia

Atroypagn AcglothTwy MNMwAnong (CUpueTéEXWV) ISDP
Atroypagn Ac€iotiTwy MNMwAnong (cuvadeA@og ) TTPOTCTAUEVOC)

Role Plays
AOCKACEIG TIPAKTIKAG EQAPHUOYAS TWV
OeCIOTATWY TTOU TTAPOUCIACTNKAV
oTn d1dapkela Tou workshop, pe Bdon
oevdapia TTou Ba TTPOETOINACTOUV O€
OuUVEPYOOia PE TNV ETAIPEIQ.

Years of Value
%esponse




Avayvwplon

Integrity Selling®

HRE5PEnse

EKTTaIOEUTIKA EPYOAEIa

Zuotnua MwAnoswv AID,Inc.®

]
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Xpfion Xpbvou:

Pusyor:

Mpoatyyion Aepedvnon MNapousiaon  Emkopwon Mwmnpaypdrevon KAeiowo

3A MovTtého
Odnyé¢ To€TTNG

SCIGININS O iNTEGRITY

oélling

» Mponjsd va ouw pyO%eTas o T erthoon
okt a1 yia T Mygn anogaotun.

Evepyntikog
® IoyUpSE K EDBOOVOC 010 anaTEALDp.
= Eonbla otov oudym, Xpedleron ThpOYopleg mou.
0 tou pipouy anoukéopata.
 Tym v t0n vo AapBavis Grogaoe GTov Tou.

~
® Oy prydn auye wa ) Sognoupyia oxton.

Avtandkplon

EAeykuixog
= Mipooavatohiapéx ou AsTroyipen, kol
opyawpivo

 BooiCern o yeyowdea, Bebopi ent roueia.
@ Ymohopi{es ke, g evalhamtieds npey Maflen
anopboac,

» Xy evpyeia o podol.
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RESPONSE

MovTéAo XAouaTog

Yndapyxovoa Embupnti
Kataotoon Katdotaon
Nedatwyv Nedatwv
® ™

Good

Noywkn Questions

ErutaktikotnTa/Inuacia

—GREAT
Questions

! ZuvaicOnua |

Pioka / Odérn/
ZUVETELEG Képbn

Mpo@i\ Avattuéng MNwAnoswy

AIATPAMMA ANANTY=ZHI

L

mong | Aiypaupa Anorekeapdruy | Mhivo AV
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Negotiation Skills




MeTa 1O TEAOG TNG EVOTNTAG TWV dIATTPAYUATEUCEWYV, O CUMMETEXOVTEG O

gival og Béon:

12

Business Negotiation Skills

2TOXOG TOU TTPOYPAHMHATOG

Na atroca@nvifouv TNV TTEPICTAON KAl TO €i00G TNG
SIOTTPAYMATEUCNG TTOU AVTIMETWTTICOUV.

Na TrpoodiopifouV TA ETTIXEIPNHMATIKA KAl TTPOCWTTIKA
OUMQEPOVTA 0€ OEOOUEVEG TTEPIOTACEIG DIATTPAYUATEUONG.

Na avayvwpifouv TNV ENeavi CUHTTEPIPOPA Kal VA TTPOCAPHOLoUV
avaloya Tnv YPuxoAoyia Kai ETTIKOIVWVIOKI TTPOCEYYIOT TOUG.

Na TrpogToINAdovTal TTIO ATTOTEAECHATIKA VIO DIATTPAYMATEUCEIC.
Na epapudélouv pia dopnuévn SIATTPAYHUATEUTIKE d1adikaoia TTou
KATAARYEl O€ BNUIOUPYIKES AUCEIC apoIfaiou 0QEAOUC.

Na xpnoigoTrolouv “epyalgia xaproypdenong” yia va
cekaBapifouv Ta PEPN TTOU PTTOPEI va ETTNPEACOUV TV

dlatrpayudTeuon.

72 Response

Value Through People
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Business Negotiation Skills

EvoTnTeg NMpoypAuparog

Kpioiyorl Mapdyovteg otnv AlatmrpayparteuTiky Aladikaaoia.
O1 AlatTpayuateUoElg TNG KABNPEPIVOTNTAG.

To povtélo Affinity Continuum ™

To oTUA ZupTTEPIPOPAS TOU AIATTPAYUATEUTH.

O£o€Ig Kal ZUP@EPOVTA.

EpyaAgia A TTayideg TG wuxoAoyiag Twv AlaTTpayuaTeUCEWV.

H Aladikacia TNG ZuvepyaTikng Alatrpayudreuong ™.
KataoTtdoeig kal Taoeig otn didpkeia Tng Alatrpayudreuong.
EAGxiotTn Zwvn AlatTpaypdarteuong.

EmTTwoeig Tou AIaTTpayhaTEUTIKOU ZTUA.

Tips, eutreipieg & TTPAKTIKEG.

2uvexn real & role plays, padi ye JEAETN TTEPITITWONG.

72 Response

AvwTepn
e¢ouoia

MovoBepartikn
Siammpaypdreuon

MoAuBepaTikn
Aiamrpaypdreuon

ZUVEPYOTIKT)
ZuZATnon

EmiAuon MpoBAnudaTwy

The Affinity Continuum model

Value Through People




72 Response

Value Through People

Business Negotiation

Skills

EpyaAcia & Texvikég 1/2

To povrédo To Lontho

“The Affinity Continuum”, Zuvexrig WYXOAOIIKA ®AINOMENA “2uvepyomki) Arompaypcreuon” AanpaypOTEUTIKO STUA
SUVGPEQ AIANPArMATEYZEQN

S [EvSiadépov yia To Neprexopevo me Iupdwviag || £

1

Ly ) Bed Amaiou (The mythical
fix ple assumption): Mnv dewpelte w0 Mialowo

dedoptvo

ar Wen-Ayxo (A 0 blas):

Nkw Iuvepyalopat

Mnv rapacopeote and my ShAwan mg ing
Y

3. YrspPolr) auronsmolénon
(Overconfidence): Mropel va odnynoe tnv
dianpaypdrevon ot dxpa

A, H dwvoia vou mAaaiou (Framing): O tponoc
TIOU MEPIYPAPETE TIE TIPOOPOPLS TG
ennpedlel oV TPOTIO JE 1oV onolo ug PALIOUY

Napatrovpat Npooapudélopat
(Aroagvpopatr) (ESumnpetdd)

o1 GAroi > [vom
5 . Anp e EvSiadépov yia tnv Ixéon ;
Walte ovolao Tk riow anod g cOKoAa
Siabtopeg MAnpopoplec 4
6. H sowtepwn xApdrwon
(B I): Mnv agAvee
va yive 8pa Sanpaypdrisvong n
erufepaicon tou Byw”

7. Avrartddoan (Reciprocation): Awote s
(reow, lowe, yia cods va uny ixe idaltepn
onuacia), Gate ka1 GAAN TAUPE va
avianodwaoe

\'.‘ 8. H apxn g avrieang (Contrast principle)

'\ Xpnowonomote ouvaiodnpanxis avudioeg
\ 9. Npooruxd g peyding axdvag (Big plcture
/ h perspective): Alatnpnote v PeydAn sikova
/ b\ oy Sanpaypdrevon
N J \ )
Luumingwen A Hig poun i *
, : N B 370 Sadup e Tou ot o (1 S8 Aan
Oéoelg & Tupdépovra R el J M
QIKHE MAT MAEYPAZ MAEYPAL 370 o pos Tmeons || 70 snsonata PRy ey—— | PP v————

+ v

EYPOZ NIOANHI ZYMOQNIAL (@) —
AIKHI MAZ NMAEYPAZ (e
m SE——

\
| 2
N AAAHI NAEYPAZL

’ + o J

I~

>P2-A>®

| rOXOI AAAMI NAEYPAZ KAAYTEPH ENAAMAKTIKH
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72 Response

Presentation Skills

2TOXOG TOU TTPOYPAMMATOG

2TOX0G TOU TTPOYPAMMOTOG €IVl Ol CUPUETEXOVTEG VA ATTOKTAOOUV DECIOTNTEG
KAl VO EVIOXUOOUV CUUTTEPIPOPEG OXETIKA HE:

*  AvATmTugn Baoikwy BeEIOTATWY OXESINOMOU Kal TTapadoong
ETTAYYEAHATIKWY TTOPOUCIACEWV

*  Katavénon Twv OToIXEiwv TToU KaBIoTOUV HIa TTapouCiaon

OTTOTEAECHATIKR KOl EAKUCTIKA

* Evioxuon Tn¢ OKNVIKAG TTapouciag, TNG AUTOTTETTOIONONG KAl TNG
Tre1I00UG TOU TTAPOUCIAOTA

*  AmOKTNON gpYOAEiwyV yia TTPOCAPUOYHA TNS TTAPOUCIACcNS OTO KOIVO KAl
TOV OKOTTO TNG

¢ XpNnon AEKTIKWV Kal PN AEKTIKWV TEXVIKWYV ETTIKOIVWVIOG ME ETTIPPON

* Alaxeipion OUOKOAWY EPWTHCEWYV, AVTIPPHOEWYV KAl AYXWTIKWV
KOTAOTAOEWV

* Anuioupyia TTpoowTTIKoU TTAdvou BeATiwong TNG IKAVOTNTAG

TTAPOUCIACEWV
16




72 Response

Value Through People

Presentation Skills

NMpakTikA E@appoyn AsgloTATwy lMNapouciaong

«Mnv
«Mrrslg HETAQEPEIS
UTTPOOTA Kail , , . amAwg
népe Tov Apnynuatikéc Texvikég Me1Bolg sEAnpapopia-
Atouika Hot Seat Challenges: £heyxo Tou (Storytelling for Influence) dnuiotpynoe
XWpPou» EuTIEIPIAN

» O1 ouppeTéXOVTEG KOAOUVTAI VA TTAPOUCIACOUV UTTPOCTA O€
“Cwvtave” Koivo TTou uttoduEeTal DIOPOPETIKOUSG POAOUG
(OKETTTIKIOTEG, TTIECTIKOI, AdIGPOPOI).

* Aldpkela Tapouaiaong: 3-5 AeTTTd.

» To koIvO dnuioupyei peaAIOTIKEG OUVOAKEG TTiEONG. ) ] ]

« 270 TEAOG, ViVETal AQVOTPOPODATNON aTTd Odda Kai £16nyNTH. * Before - After - Bridge: Napouciaon aAayng ka

« 316)0¢: EVOUVAUWON QuTOoKUpIapXiac, YPRyopn oKEWN Kal OKNVIKN Adong pe ammAGTNTO KO KaBapPGTNTa. ]
K QUBEVTIKGTNTG. / + EQapuoyA TwV HOVTEAWV O€ BEUATA TIPAYHATIKWV ETTAYYEAUATIK(V

Av Gou karranr']oewv (project, TTPOTACH, TTPOIOV) /
aAAdéouv
TOUS OpOUG ,
3 e
Real-Time Improvisation Drill ouvexiceig;»

* O mmapoucl1aoTAG KAAEITAI VO OUVEXITEI/EEKIVIOEI TTApOUTiaon
Baoliouévn o¢:
* Mia ayvwoTn AéEn 1} €IKOva TToU ep@avideTal o€ 08ovn.
* AAAayr Tou KoIvou €TTi TOTTOU (TT.X. «Twpa PIAGG og CEO»).
* EvOuvdapwon Tng eueNIGiag, TNG WUXPAIUIAg Kal TNG AUBEVTIKAG
OKNVIKAG TTapOouaTiag.
* OAokAnpwaon he avatpo@oddTnon Kal cuvtouo coaching.

’ N

* O1 ouppeTéXoVTEG PaBaivouv dUO atTAG Kal SUVANIKA a@nynNUATIKO
MOVTEAQ:
* Hero’s Journey: Adunon 10TopPIag e npwa, TTPOKANGCN
KAl METANOPPWOT.

J




HRE5PEnse

To TTpoypaupa TTEPIAAUBAVEL:

* Bivreookotrnuéva unvuuaTta yia v TAnpEoTePN Katavonon Twv BeudTwyv

+ Eyxepidio epyaciac (digital fillable form r) o€ éviutn pop®n) yia KAOE CUPPETEXOVTA

* 2UoTtnua MNpoowtrkou MNMAdvou Avattuéng — PDP (12 diacTdoelg evioxuong Oe€IoTiTWY, JE OTOXO ThV
TTEPAITEPW TTPOCWTTIKI AVATITUEN, META TO TTPOYPAUMA)

* Epyaocieg/ Real Plays

*  2UVEXNG UTTOOTAPIEN OTTO TOV EKTTAIBEUTH, YIQ TNV EQAPHOYH TWV TEXVIKWV

*  ®oppa auto-agloAdynong, ZTUAN ZupTTEPIPOopPdcs — MNpooappoyng

*  O0nyo6g 10€1TNG

«  MoToToINTIKG TUPPETOXAS



%@%ﬁ%se
Response Hybrid

_4

®

e-Learning platform,
helping your skills grow

MéEoa ano Tnv eVEALKTN MAATPOppa e-learning TG Response Ba
€VIOXVOETE TIG YVWOELG 0aG Kal Ba EVOUVAHUWOETE TIG HEELOTNTEC 0AG.




Response
Hybrid

H Response mrpoo@épel Tn duvartoTnTa
yia Tn S1akpATNON TWV ATTOTEAECUATWYV
KAl TNV €QapUOYn TNG yvwong, uéoa
aT1TO TNV NAEKTPOVIKI TTAATPOPUQ

Response Hybrid.

2 UYKEKPIUEVA Ol CUPMPETEXOVTEG, APOU
OAOKANPWOOUV TNV EKTTAIOEUTIKI)

oladikaaia:

2023

awards
BRONZE

20

01.

02.

03.

‘Exouv TNV duvartoTnta va

EYYPAQOUV aTNV TTAATQOPUA

Eaokouv TIg yVWOEIG TToU

EXouv AaBel

EmBeBaiwvouv Tig

ETMOUUNTEG CUUTTEPIPOPES



Years of Value
Response

RESPONSE

R

e-Learning
platform, helping
your skills grow

Méoa amno tnv eveEAIKTN MAATPOppa e-learning Tng
Response Ba evioxOoeTe TIG YVWOELG 0ag Kat Ba
evbuvapwoete TIg Se€LOTNTEG OAgG.

EZYNAEOEITE




22

Response
Hybrid

Ta eKTTAIOEUTIKA YECQ gival:

2uvtoua videos, quizzes,
EPWTNUATOAOYIA, AVTITTOPAPBOAEG,
OUOXETIOEIG K.AL.

To TTepIEXOMEVO €XEI DIaBABUIoN TNG
YyVWOonNG Kal akoAoUBEi TNV €CENIKTIKNA
TTopEia Tou JaBApaToG.

H pvriun KivnToTTOIEITAl KAl EVIOYXUETAI N

aAAayr) CUPTTEPIPOPAS WOTE VA

EVOWMATWOEI 0TNV KABNuEPIVA

ouvnBeia.

H TTpOOWTITIKI) CUMMETOXN Kal TTOPEia
KAOE OCUPMETEXOVTOG TTAPEXOVTAI OTNV
d10iknon TNG €TAIPIAG. ZuvioTaTal N
OUNTTARPWON EVTOG 28nNMEPWV ATTO
TNV Baoikn ektraideuon. H didpkeia
OUUTTANPWON TWV AOKACEWV
QTTOTINATAI CUVOAIKA O€ 2-3 WPEG
EMITTAEOV ATOMIKNAG £€doknong. H
TAaT@opua ReHy cival “mobile

friendly”.



Years of Value

Response

Integrity Selling

bR Al 4

Negotiation Strategy

Integrity Service

Priorities Setting

COACH =2

:: »® //>\

Integrity Coaching

19, )%
}, N
S ',L\‘?‘

Effective Communication




Years of Value

Response

MavayiwTtng Kulipidng MNwpyog ApakouAdkog BaoiAikil PAwpoTtTrouAou
Training & Development
Senior Consultant

Training & Development Senior Consultant Head of Commercial L & D, Partner

H opdda EKtraideutwv
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ue Through People

Emrévduon

ApIOu6G ZuppETOXWV Emrévduon/atopo
1 1 drouo 1.280€
2 1 aropo 1.150€

Early Bird (€wg 04/01)

3 Eidikd yia Ta péAn Tou ZEAME
2TIG 3 CUPUETOXEG N 3N CUPMETOXN PE EKTTTWOoN -50%

25



Years of Value
Response

Response Company Presentation

Www.response.gr
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2 XETIKA ME TN
Response

12.000

MeploodTEPES ATTO
12.000 npépeg ekmaideuong

95.000

MNepioodTEPOI ATTO
95.000 ekTraideudpevol

MNepioadTEPOI ATTO
800 TreAdreg



28

2 XETIKA ME TN
Response

MepioodTepeg atrd 450

ETTAVAAAUPBAVONEVEG OUVEPYUOTIEG

Mavw ammoé 150 virtual ekadevoelg

Zuvepyaoieg e MNavetmoTruia
ONA, EKIMA, MANTEIO, EMI

Response Hybrid E-Platform
(NAeKTPOVIKN TTAATQOPUA EVOUVAUWONG)

atrd 10 2017

Virtual Instructor Led Training
(VILT) & Blended Learning pe
OuVveEXICOPEVN EVOWNATWON VEWV

pEBodOAOYILV

Sales Excellence Awards, HR
Excellence Awards yia eudg Kai

TOUG TTEAATEG POG

Best Use of Technology for
Learning, Bronze award, HR
Awards 2023
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2007
@ @ 2008 2008
) )

Response

Stantonchase

Opoonua
Response

Linkage Greece

I5puTiKO MéAOG
EIEN, INE

Response
Hybrid Platform

Response
Sales Academy

Virtual Instructor
Led Training




Years of Value

Response

Topeic ‘ ’
E¢c18ikeuong . ' :

H Response mmapéxel CUPBOUAEUTIKEG UTTNPETIEG OTNV AVATITUEN

AvBpwTrivou Auvapikou Kal OUYKEKpPIPEVA eEEIBIKEUETAI OTNV AVATITUEN

Evduvauwon Real/Soft Skills
Twv Eptropikwy ZteAexwv EmixeipAcewy, péoa ammo Tov oxediaoud & ETouler']g Development
TNV EQAPUOYK TTPOYPANMATWY aAAAYNG TNG CUUTTEPIPOPAG. KOU)\TO(JPGQ

Sales Coaching Customer
Effectiveness for results Service

Excellence



QResponse COMPANY PRESENTATION

Response Blended Training

H E€€10ikevuon Lo¢

Integrity Selling® Integrity Service® Integrity Coaching® Thomas® Psychometric Tools

31

[
7 4 A\
as il 1 m 5
Negotiation Business Sales Team Work Presentation Effective
Skills Development - Ma_nagement - & Collaboration Skills Communication -
Integrity Achieving Goals Virtual Skills
Prospecting®
: @
ol e ®» O 2,
= amn
Priorities Setting Key Account Effective Creativity in the Problem Conflict
- Initiative Management Meetings workplace Solving Management
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[MpoeToiyacgia, 2uv-0lauoppwaon, ETTavaAnyn

Mpooéyyion TTou evioXUEl TNV Ekmraideutég pe TEXvoyvwaia Kal - BiwpaTikr) CUPHETOXA &
H M£6060A0 iq a aAAayr CUPTTEPIPOPAGS KOl TNV EVEPYNTIKO POAO OTN HABNOIOKA  guv-SiapdpPwan oTnv
V H g uI0B£TNON VEWV OUVNBEIWV. d1adikaaia. uI0B£Tnon TNG aAAayng.
n
2uvOuaoTIKA pabnon e ‘Epgpaon oTig agieg Tou APEON EVOWPATWON TNG
ouyxpovo (VILT) kai opyaviouou, evapudvion e HABNONG OTNV ETTAYYEAUOTIKA
aouyxpovo TPOTTO. TIG TTPOCWTTIKEG AEiEG. pourTiva.

AlakpdTtnon g yvwong péoa
atré oTaBepr) aAAayn

OUMTTEPIPOPAG.
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EOVIKEC 2uveEpyOOieC
& ZUMMETOXEG

H RESPONSE cival 18puTIKG J€EAOG Kal evepyO HEAOG A2
Twv EIEN & ITIE, péhog A.Z. EEAE ka1 yéhog ZEANE,
EAZE, ZAAAE, ZEN & ATD.

744

enter.grow-go

ire

INEZTITOYTO NOAHZEQN EAAAAOX

Greece

td

Junior
Achievement

COMPANY PRESENTATION

Association for
Talent Development




Years of Value
%esponse COMPANY PRESENTATION

<{PPA

GIA
(OUythomas QTEIQ®

e,

ALEBVEIG 2UVEPYAOLES ——
EAAaOa & Kutrpog Celing

INTEGRITY

Ceyvice

INTEGRITY
INTEGRITY

Achievel
ievel
Purpose. Passion. Performance.
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[Towa elval ta
WUXOUETPLKA
EPVAAELD TNC
Thomas
International

(Othomas

35

Méoa og pOAIG 8 AeTTTd, TO PPA QTTOTUTTWVEI

—
Hima

TOV TPOTTO, JE TOV OTTOI0 OI AvOpwWTTOI

Behaviour

CUUTTEPIPEPOVTAI OTNV EPYATia TOUG.

il
wi\

To GIA agloAoyei TIG IKAVOTNTEG TOU UTTOWNQioU O€

‘. 5 Baoikég TTepIOXEG: Reasoning, Perceptual Speed,

l-u

Aptitude Number Speed & Accuracy, Word Meaning &

Spatial Visualisation.

To TEIQue peTpa 15 ouvaioBnuaTiKa XapaKTnPIoTIKA
TOU CUPMETEXOVTA TTOU QQOPOUV € ZUvaloBnUaTIKN

Euetia, AutoéAeyyxo, Euaiobnaoia kal KoivwvikoTnta.

Personality

To Engage cival epyaleio TTou YeTpd 1n déoUEUON

TWV avBpWTTWYV OTNV €pyaacia TOUG Kal TNV

ETTIXEIPNON.



Years of Value
Response

[Tola eival n
Integrity Solutions

15puBnke TTPIV aTTO 50 Xpovia atrd Tov Ron Willingham, oTo
Phoenix Tng Arizona (USA) kai TTapéxel AUoEIg & eCEIBIKEUETAN

oTnv AAAayR ZUPTTEPIPOPAG.

Facts & Figures:

* 45 xpovia euTTEIpiag

* 10 BiBAia

* Top Sales Methodology 2009 -2020

*  ApacTtnpiotnTta o€ 80 XWPES TOU KOGUOU

* 2,6 ekaToppUPIa EKTTAIBEUOUEVOI O€ TTPOYPAupaTa Sales

kal Customer Service

iNTEGR]fTY INTEGRITY INTEGRITY INTEGRITY Arliove!
%\hvwat" Conching®

G@MC@! Puppse. Passion. Pertormance.

36



Years of Value

Response

2025-2024-2023 -
2022 - 2021
2020 - 2019 - 2018

37

Award - Winning

SellingPower

Success Strategies for Sales Management

2023 - 2021 - 2020
2019 - 2018 - 2017 - 2016

FOR SALES &
CUSTOMER SERVICE

2023 - 2022 - 2021
2020 - 2019

SA

The Association of
Learning Providers

2022
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ars of Value

Respon

EVOEIKTIKEC ZUVEPYATIEG

EONIKH
@ TPANEZA 4 EUROBANK /J// Piraeus () CrediaBank EONIKH AEGEAN cosmo'reﬁ

HHHHHHHHHHHHHHHH

Baoidonouios
BB ...xoi ou novdiol 10 yada!

>
; EUROLIFE FFH accenture
® nhaicio G repvano: BY 9=t <UL

FAIRFAX Company

NOVA ¢ Pharmathen SANI|IKOS W/l Gchiesi kerakoll

GROUP

—~ "‘ PeopleCert % YACS
A PELEN  KAFEATERRA goussias  (METRO
LA Alltalents, certified, Moo m ENIXEIPHEECN Ta navta, naviod.
\ ATHEN S ZAPAKAKH
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EVOEIKTIKEC
EKTTAIOEUTIKEG
uEBOOOL Kal
TEXVIKEC




Years of Value
%esponse

EYXAPIZTOYME NMOAY

2108021145 [] AkoAouBnoTe pag oTa

. Social Media
inffo@response.gr X

www.response.gr - Qg




